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FIELD WORK

Title Field Work

Date of Event(s) 30th December 2022

Department / Association DEPARTMENT OF COMMERCE

Venue Meenakshi Steel Traders

Number of Participants 70

Target Audience B.COM STUDENTS

Resource Person(s) with qualification Anusha N Bhat

Books (if published) Nil

Place of visit/ details of Field visit place (if applicable): Meenakshi Steel Traders
Hebbagodi,
Electronic City
Bangalore
Karnataka.

Detailed report of the visit

Field visits are considered one of the tactical methods of teaching. The main reason
behind this is that it lets students know things practically through interaction, working methods
and employment practices. Moreover, it. Gives exposure from an academic point of view. Field
visits mainly aim to expose students to the practical working environment. They also provide
students with an excellent opportunity to understand industrial practices fully. Through the
field, students gain awareness of new technologies. We know building relationships with
companies will always help to gain an excellent job in the future.

Students of ST. FRANCIS DE SALES COLLEGE is assigned to have a field visit for
experiential learning and to encourage students voluntarily. The students were asked to visit
any industry, find out the various cost elements, and prepare a cost sheet and a report. A group
of 6 students had gone to Meenakshi Steel Traders, Hebbagodi.

The field visit allowed the students to see the various working processes in Meenakshi
Steel Traders and gain some knowledge regarding various product parts. Hence, this visit
ensures that students know how the industries work in their fields.
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Outcome:

This field visit was an Informative event for all the students and was crucial for
developing our practical skills and other industry activities. Students gained knowledge of the
different types of machines used and the accounting practices and had an opportunity to
research them. We would like to give our students more chances to have such an informative
and wonderful experience visiting different industries.
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Student List:

S.NO NAME UUCMS REG.NO

1 UO3AC21C0007 MANOIJ S

2 U03MB21C0003 AISHWARYA MOHAN
3 U03MB21C0004 IALFIYA BEGUM

4 U03MB21C0030 AKASH STEPHAN RAJ
5 U03MB21C0031 IARUN K

6 U03MB21C0032 ANUSHA A

7 U03MB21C0033 ADITYA RAO

8 U03MB21C0035 BHOOMIKA S

9 U03MB21C0040 BHARATH N H

10 U03MB21C0043 BHUMIKA B PATIL
11 U03MB21C0051 CHARMIE D

12 U03mMB21C0053 CHARAN G

13 U03MB21C0055 CHAITHRA S

14 U03MB21C0057 CHITRALEKHA R

15 U03MB21C0059 CHANDINI KUMARI
16 u03mMB21C0070 DHANUSH R

17 U03MmMB21C0071 DIVYATK

18 U03MB21C0082 FIRDOUS KOUSER M
19 U03MB21C0089 GANAVI R

20 UO3MB21C0098 HEMALATHA V

21 U03MB21C0102 HEMANTH K A

22 U03MB21C0112 UEEVITHA M

23 U03MB21C0113 JEEVAN K

24 u03mMB21C0114 UJASHWANTH K

25 U03MB21C0116 JOHNSON S

126 U03MB21C0121 KAVITHA N

27 U03MB21C0128 KIRAN KUMAR V

28 U03MB21C0131 KANMANI K




29 U03MB21C0132 KRISHNA L

30 U0O3MB21C0133 KEERTHANA k

31 U03MB21C0135 LAKSHMI C

32 U03MB21C0140 LIKHITHA M

33 U03MB21C0155 MANIBHARATHI G

34 U03MB21C0156 MANISH P

35 U03MB21C0157 MELVIN PRATHIK

36 U03MB21C0158 MANISHA O

37 U03MB21C0171 NEETHU L

38 U03MB21C0173 NANDAN GAJANAN PATAGAR
39 U03MB21C0175 C NAVEEN KUMAR

40 U03MB21C0179 PRASHANTH SHANKARA NAIK
41 U03MB21C0180 PRATIKSHA SAINI R

42 U03MB21C0184 PRIYAM

43 U03MB21C0187 PRAKASH G

44 U03MB21C0189 PRIYATHANA SHERIN A
45 UO3MB21C0191 POOJA MALLIK

46 u03MB21C0209 PUNITH S

47 U03MB21C0224 RAHULVV

48 U03MB21C0225 RUKSANA |

49 uo3mMB21C0227 ROSHAN S

50 u03mMB21C0237 SADHUM AKSHITHA
51 U0O3MB21C0238 SURAJ KUMAR M

52 UO3MB21C0239 SOWNDARYA R

53 U03MB21C0240 SACHIN Y

54 U03MB21C0241 SANJEETHA A

55 Uu03MB21C0242 SHARAVATHI S

56 u03MB21C0243 SREEDA M

57 UO3MB21C0244 G SURESH

58 U03MB21C0245 SUMATHI S




59 u03mMB21C0248 SATHYA K

60 U03MB21C0249 SARAVANA V
61 U03MB21C0266 SHRAVAN N
62 U03MB21C0297 TEJAS KUMAR
63 U03MB21C0302 UMESH V

64 U03MB21C0304 VARNITHA N
65 U03MB21C0305 VINAY P

66 U03MB21C0307 VIDYA N

67 U03MB21C0316 VIJAY V M

68 U03MB21C0324 'YASHWANTH
69 U03MN21C0005 BHUMIKA M
70 U03MN21C0008 AKSHITHA V
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